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Fundraising in
30 Minutes a Day

September 2012

Manila Women’s Forum
A Network of Women Professionals

September MWF Meeting  n When: Monday, 2012 September 17, 6:30 p.m.  n What: Ms. Ugochi Daniels, United
Nations Population Fund (UNFPA) Country Representative and UN Resident Coordinator (ad interim), will discuss
the Reproductive Health Bill and why the Philippines needs the law in the context of health and development.  n
Where: Home of Jan Harris, 1694 Dasmarinas Avenue, Dasmarinas Village, Makati.  n Bring: Something to share for
the potluck dinner.  n October Meeting: Monday, 2012 October 15.

W
ith the recent
flooding,
fundraising
has been the
talk of the
town. How do
we help?  

And so it was that at the August
MWF meeting, we had Celine
Santillan, the CEO of Make a-Wish
Foundation, come to explain to MWF
members how charitable organizations
can get fundraising results in just half
an hour per day. Celine gave a 30
minute Power Point presentation on
“30 Minute Fundraising” with ideas
and methods that she has found most
successful for organizations in the
Philippines, whether they are of the
large established kind or smaller set-
ups. Volunteers, board members (even
part-timers) and friends can all benefit
from her advice. Her talk certainly kept
us on our toes! 

Celine’s experience over the past 10
years has been in teaching and
fundraising. She is passionate about
her work and she was able to share her
knowledge with us all. 

Fundraising is very much about
being well prepared, sharing your
passion and giving friends an opportu-
nity to give and to be of help. So why
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the “30 Minutes”? In our ever busy
lives we can all carve out this amount
of time in a day. Perhaps you would
like to set an early morning alarm, or
find time when you arrive at the office,
or in the car (so long as you are a
passenger) or at home. There are many
opportune moments—it’s just getting
into a routine and doing what works
for you. 

In order to set things in motion, you
need to prepare standard collaterals/
write-ups, a profile, and an eye-
catching brochure. Create a
PowerPoint presentation, photos, and
a database/Excel file where you list the
names and contact information of all
the people you are in touch with—
supporters, donors, and volunteers.

 Your fundraising materials need to
tell a story, which should be focused
on an individual and then expand to
state the larger problem and invite the
reader to be part of the solution. The
scale of the specific solution you
propose should be proportional to the
amount you are requesting. By asking
someone to contribute to a specific
intervention you make it easier for the
donor to respond. 

It’s important to help the reader
visualize the beneficiaries, which can
be enhanced by using photographs.

You should also talk about a past
success which is always encouraging
when you are about to ask for a
donation. Personalize and customize
your communications, focusing on
building up a network of friends. In
that spirit of friendship, communicate
often and don’t communicate only
when you’re asking for money. Keep in
touch and talk about successes, give
updates (visits, other donors, find out
what others are saying). Fundraising is
friend-raising so you need to build
your network from the inside moving
out. And make sure your old friends
know you need help—if you don’t ask
they may think their help isn’t needed. 

You can solicit funds or in-kind
donations from corporations on a
regular basis by writing a standard
email/letter, customize it, and send it to
five people along with a brief profile
about your charity. There are grants
available from foundations—search for
them and break down the work to be
done into 30 minute chunks. You will
need to fill in a form or write a pro-
posal, which can be broken down into
writing a few pages per day. You can
also raise funds through sales of
products or services, which can be
done by word of mouth along with



2   MWF September 2012

MWF Newsletter
c/o Lisa Lumbao
26-B Casa Real Townhouse
Real Street, Urdaneta Village
Makati City 1225

(Fundraising . . .  from page 1)

Manila Women’s Forum

Manila Women’s Forum (MWF) is a

cross-cultural network for women. It
provides opportunities to build friend-

ships, talk to women of various cultures,

and share information about resources.

Our meetings are intended to provide

intellectual stimulation and lead to

personal and professional development.
All women are welcome to join.

The current officers are: Lisa Lumbao,

Chair; Julia Holz, Treasurer and Member-

ship; Beaulah P. Taguiwalo, Newsletter;

Lisa Stuart, Message Board Moderator;

Evelyn Mendiola, Membership; Shari
Virjee Tañada, Message Board; Caroline

Wright,  Message Board; Camille

Dalmacio, Message Board.

    Cost of membership is P300 per year.

Members receive a copy of the current
mailing list in addition to the newsletter,

which is also sent to non-members. A

contribution of P50 is collected from non-

members at each monthly meeting. For

more information about MWF, please

contact Lisa Lumbao at Tel. 813-0168, or
at lumbao@mozcom.com.

phoning. It should not be one person
doing everything. Use all your con-
tacts. 

You can create a fan page on
Facebook and talk about your charity
even on your own page. Update your
page every 3 days if possible. Upload
new photos and update your database
at least four times a month. A recent
video of activities on You Tube is also
captivating along with Twitter and
Tumbler where you can post photos
with short captions. Also try to read an
article about fundraising four times a
month. 

To solicit donations in exchange for a
product (or service), write out your
standard “sales pitch.” Make a list of
who you will call or email, phone or text
within the week using the 30 minute
technique. When you follow-up you
may need to set up a meeting so you
can discuss it in person and make a 30
minute presentation. Call or email to ask
if they received it and if they will

support your cause, if it’s a no, then ask
if they can refer another organization or
person. If you are feeling cheeky when
calling someone you’ve never met
before, ask for the person by his/her
first name only so the secretary will
think you are good friends and put you
through straight away! 

Another tip Celine shared is to read
the business and events pages of
newspapers where companies and
foundations are often shown handing
over funds to charities and other good
causes. This will give you an idea of
who is giving money to which types of
groups and the names of the key
people. 

Did you know it only takes 30
minutes to recruit a volunteer and/or
ask someone to help you? So often
people are willing and keen, so include
them. Break down the task into some-
thing he or she can do in small chunks
of time.  

It can also take 30 minutes to produce
a newsletter, printed or on-line, though
initially the set up will take longer.
Search for a format (Word or online).
Get your content and photos ready.
Write articles/updates/announcements
making sure you communicate that you
need help, your successes, and who the
beneficiaries are. 

Remember to register with the
Philippine Council for NGO Certifica-
tion, Inc. (PCNC) so you can get a
Accreditation that will allow donors to
make tax exemption donations. The
process can take a long time, but it is
necessary. Check www.fundsforngos.
com as they have a wealth of informa-
tion from abroad.

 You can’t fundraise if you’re not
communicating and this is now very
easy to do these days. There is so
much you can do in 30 minutes but you
need to plan, manage, and prioritize and
share the passion with others. After all,
it can be fun and rewarding!

For more information about Make A
Wish Foundation, email
cas@makeawish.org.ph. For more
information about fundraising, non-
profit organization management, and
advice regarding governance, email
santillanceline@gmail.com.

“Gone are the days of burning
sausage sizzles and peddling

raffle tickets. Fundraising today
is about getting active, setting

yourself a challenge and getting
on a mission to fundraise.

“. . . you can do all this at the
press of a button through our
online fundraising platform.”

From Wesley.org


